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LISTING YOUR HOME GUIDE

nestrealty.com

HOME PREPARATION
Your home’s condition matters. Especially in today’s market, buyers’ expectations are at an all-time high.  
Increased level of competition in the marketplace makes it vital that we work together to ensure that your 
home is in top-notch condition...inside and out. 

I will work with you to offer guidance as to exactly what you need to do to increase your home’s desirability to 
the widest group of buyers. In the meantime, here are some tips to get you started.

HOME STAGING TIPS:
GET RID OF CLUTTER 
đ Remove approximately half of your items from bookcases 
đƫ ���'ƫ1,ƫ'*%�'ƫ'*��'/ƫ+.ƫ%0!)/ƫ0$�0ƫ5+1ƫ3%((ƫ*+0ƫ�!ƫ1/%*#ƫ+"0!* 
đƫ �(!�.ƫ+ûƫ�+1*0!.0+,/ƫ�* ƫ,(��!ƫ�*5ƫ)1/0ġ$�2!ƫ%0!)/ƫ%*ƫ�ƫ�+4ƫ0$�0ƫ%/ƫ!�/%(5ƫ/0+.! ƫ%*ƫ�ƫ�(+/!0

TOUCH IT UP 
đƫ �.!/$!*ƫ1,ƫ�ƫ.++)ƫ3%0$ƫ�ƫ*!3ƫ�+�0ƫ+"ƫ,�%*0ƫ 
đƫ ��0�$ƫ�*5ƫ$+(!/ƫ�* ƫ.!,�%.ƫ �)�#!ƫ0+ƫ3�((/ 
đƫ �!ġ��1('ƫ+.ƫ.!,�%.ƫ�*5ƫ �)�#! ƫ0.%)ƫ+.ƫ3++ 3+.' 
đƫ ��%*0ƫ0$!ƫ".+*0ƫ ++.ƫ3%0$ƫ�ƫ".!/$ƫ�+�0

LET THERE BE LIGHT 
đƫ Wash your windows inside and out 
đƫ �  ƫý++.ƫ�* ƫ0��(!ƫ(�),/ƫ0+ƫ(%#$0!*ƫ �.'ƫ.++)/ 
đƫ �!,(��!ƫ�*5ƫ�1.*0ƫ+10ƫ�1(�/ 
đƫ �!)+2!ƫ/�.!!*/ƫ%"ƫ5+1ƫ +*Ě0ƫ1/!ƫ0$!)

ORGANIZE 
đƫ Remove off-season clothes from your closets and align hanging clothes 
đƫ �!+.#�*%6!ƫ'%0�$!*ƫ���%*!0/ƫ�* ƫ(%*!ƫ1,ƫ,(�0!/ƫ�* ƫ#(�//3�.! 
đƫ �!)+2!ƫ!2!.50$%*#ƫ".+)ƫ�(+/!0ƫý++./ƫ�* ƫ,10ƫ�3�5ƫ�*5ƫ*+*ġ!//!*0%�(/

MAKE IT SPARKLE 
đƫ �(!�*ƫ+10ƫ�+�ƫ3!�/ƫ�* ƫ�((ƫ�%.ƫ2!*0/ĥ.!01.*/ 
đƫ �+(%/$ƫ5+1.ƫ�$.+)!ƫ"�1�!0/ƫ�* ƫ)%..+./ 
đƫ �!,(��!ƫ3+.*ƫ.1#/ƫ�* ƫ$�*#ƫ1,ƫ".!/$ƫ0+3!(/ 
đƫ �%.!ƫ�ƫ,.+"!//%+*�(ƫ0+ƫ +ƫ�ƫ !!,ƫ�(!�*ƫ+"ƫ5+1.ƫ$+)!

DE-PERSONALIZE 
đƫ Remove magnets and photos from the refrigerator 
đƫ �/!ƫ,!./+*�(ƫ,$+0+/ƫ�* ƫ"�)%(5ƫ$!%.(++)/ƫ%*ƫ)+ !.�0%+* 
đƫ �!)+2!ƫ!4+0%�ƫ�.03+.'ƫ+.ƫ3�((ƫ$�*#%*#/

THE FIDO FACTOR 
đƫ �% !ƫ(%00!.ƫ�+4!/ƫ�* ƫ,!0ƫ0+5/ 
đƫ Steam clean carpets to remove pet odors 
đƫ Repair any pet damage to your home 
đƫ Remove animals for each showing 
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HOME STAGING TIPS (continued)

MAXIMIZE CURB APPEAL 
đƫ �.!//1.!ƫ3�/$ƫ5+1.ƫ".+*0ƫ3�('3�5ƫ�* ƫ.!ġ,�%*0ƫ5+1.ƫ".+*0ƫ,+.�$ 
đƫ �!!,ƫ5+1.ƫ(�3*ƫ#.!!*ƫ�* ƫ".!!ƫ+"ƫ3!! / 
đƫ �10ƫ +3*ƫ�ƫ".!/$ƫ(+� ƫ+"ƫ)1(�$ƫ  
đƫ �.!/$!*ƫ1,ƫ5+1.ƫ!*0.5ƫ�5ƫ�  %*#ƫ�ƫ*!3ƫ3!(�+)!ƫ)�0ƫ�* ƫ/+)!ƫ,+00! ƫ,(�*0/

FIX IT NOW 
đƫ �%4ƫ ++./ƫ0$�0ƫ +*Ě0ƫ�(+/!ƫ,.+,!.(5 
đƫ �!,(��!ƫ�.��'! ƫý++.ƫ0%(!/ 
đƫ �!,(��!ƫ�.+'!*ƫ+.ƫ�.��'! ƫ3%* +3ƫ,�*!/ 
đƫ �!,�%.ƫ�*5ƫ)%*+.ƫ,(1)�%*#ƫ+.ƫ!(!�0.%��(ƫ%//1!/

GO WITH THE FLOW 
đƫ �!ġ�..�*#!ƫ"1.*%01.!ƫ0+ƫ !)+*/0.�0!ƫ�ƫ.++)Ě/ƫ"1*�0%+*�(%05 
đƫ �(��!ƫ"1.*%01.!ƫ%*ƫ�ƫ3�5ƫ0$�0ƫ %�0�0!/ƫ(+#%��(ƫ0.�þ�ƫý+3 
đƫ �!)+2!ƫ+2!./%6! ƫ+.ƫ1*1/! ƫ"1.*%01.!ƫ0+ƫ)�'!ƫ.++)/ƫ"!!(ƫ�%##!. 
đƫ �0+.!ƫ1**!�!//�.5ƫ"1.*%01.!Čƫ(�),/Čƫ�* ƫ�++'/$!(2!/

GATHER HOME DOCUMENTS & KEYS
�$!.!ƫ�.!ƫ/!2!.�(ƫ,%!�!/ƫ+"ƫ%*"+.)�0%+*ƫ0$�0ƫ	ƫ3%((ƫ*!! ƫ0+ƫ#!0ƫ".+)ƫ5+1ƫ/+ƫ0$�0ƫ	ƫ��*ƫ�!ƫ)+.!ƫ! 1��0! ƫ+*ƫ5+1.ƫ
,.+,!.05ƫ�* ƫ�(/+ƫ0+ƫ'!!,ƫ0$!ƫ,.+�!//ƫ)+2%*#ƫ"+.3�. ċ

HOA Contact Informationƫģƫ�(!�/!ƫ,.+2% !ƫ)!ƫ3%0$ƫ0$!ƫ�,,.+,.%�0!ƫ�+*0��0ƫ%*"+.)�0%+*ƫ"+.ƫ5+1.ƫ
$+)!+3*!./Ěƫ�//+�%�0%+*ƫ/+ƫ0$�0ƫ	ƫ3%((ƫ�!ƫ,.!,�.! ƫ0+ƫ+. !.ƫ���ƫ +�1)!*0/ƫ3$!*ƫ3!ƫ.�0%"5ƫ�ƫ�+*0.��0ċƫ
�"0!.ƫ�+*0.��0ƫ.�0%ü��0%+*Čƫ#!00%*#ƫ�+,%!/ƫ+"ƫ���ƫ +�1)!*0/ƫ��*ƫ�!ƫ2!.5ƫ0%)!ƫ/!*/%0%2!ƫ/+ƫ%0Ě/ƫ�!/0ƫ0$�0ƫ ƫ
	ƫ�!ƫ,.!,�.! ƫ3%0$ƫ0$!ƫ�,,.+,.%�0!ƫ�+*0��0ƫ%*"+.)�0%+*ċ

Collect Keysƫģƫ�(!�/!ƫ)�'!ƫ)!ƫ�ƫ�+,5ƫ+"ƫ�*5ƫ.!(!2�*0ƫ'!5/ƫ0+ƫ5+1.ƫ$+)!ċƫ	"ƫ5+1ƫ$�2!ƫ)1(0%,(!ƫ'!5/ƫ0+ƫ
5+1.ƫ$+)!ƫĨ".+*0ƫ ++./Čƫ !� ƫ�+(0/Čƫ���'ƫ ++./Čƫ!0�ĩČƫ	ƫ3%((ƫ*!! ƫ�ƫ�+,5ƫ+"ƫ!��$ƫ/+ƫ0$�0ƫ�15!./Ěƫ�#!*0/ƫ�* ƫ
,.+/,!�0%2!ƫ�15!./ƫ��*ƫ�,,.+,.%�0!(5ƫ2%!3ƫ5+1.ƫ$+)!ċ

Additional Documentsƫģƫ	"ƫ5+1ƫ$�2!ƫ�*5ƫ�  %0%+*�(ƫ$+)!ƫ+.ƫ,.+,!.05ƫ%*"+.)�0%+*Čƫ/1�$ƫ�/ƫ�ƫ/1.2!5Čƫ
�+*0.��0+.ƫý++.ƫ,(�*/Čƫ.!*+2�0%+*ƫ !0�%(/Čƫ�ƫ(%/0ƫ+"ƫ.!�!*0ƫ%),.+2!)!*0/Čƫ0%0(!ƫ%*/1.�*�!ƫ,+(%�%!/Čƫ+.ƫ�*50$%*#ƫ
!(/!ƫ5+1ƫ0$%*'ƫ3+1( ƫ�!ƫ.!(!2�*0ƫ0+ƫ5+1.ƫ/�(!Čƫ,(!�/!ƫ/!* ƫ0$!/!ƫ)5ƫ3�5ē

Collect 12 Months of Utility Billsƫģƫ�(!�/!ƫ#�0$!.ƫ10%(%05ƫ�%((/ƫ".+)ƫ�((ƫ�+),�*%!/ƫĨ!(!�0.%�%05Čƫ3�0!.Čƫ�* ƫ#�/ĥ
,.+,�*!ĩƫ"+.ƫ0$!ƫ,.!2%+1/ƫ5!�.ċƫ	0Ě/ƫ$!(,"1(ƫ0+ƫ$�2!ƫ0$!/!ƫ�%((/ƫ%*ƫ� 2�*�!ƫ/$+1( ƫ3!ƫ#!0ƫ-1!/0%+*/ƫ.!#�. %*#ƫ
)+*0$(5ƫ10%(%05ƫ�+/0/ċ

PHOTOGRAPHY
	ƫ3%((ƫ�!ƫ/+1.�%*#ƫ�ƫ,.+"!//%+*�(ƫ,$+0+#.�,$!.ƫ0+ƫ0�'!ƫ,%�01.!/ƫ+"ƫ5+1.ƫ$+)!ċƫ�!ƫ3%((ƫ�!ƫ3+.'%*#ƫ0+#!0$!.ƫ0+ƫ
/�$! 1(!ƫ�ƫ0%)!ƫ0$�0ƫ�!/0ƫ/1%0/ƫ5+1.ƫ/�$! 1(!ƫ�* ƫ/$+3��/!/ƫ�((ƫ+"ƫ5+1.ƫ$+)!Ě/ƫ1*%-1!ƫ"!�01.!/ċƫ	0ƫ%/ƫ!40.!)!(5ƫ
%),+.0�*0ƫ0$�0ƫ5+1.ƫ$+)!ƫ�!ƫ�(!�*ƫ�* ƫ0% 5ƫ"+.ƫ0$!ƫ,$+0+ƫ/$++0ċƫ	*ƫ0+ �5Ě/ƫ.!�(ƫ!/0�0!ƫ3+.( Čƫ5+1.ƫü./0ƫę/$+3%*#Ěƫ
%/ƫ�(3�5/ƫ+*(%*!ċƫ�ƫ/0.+*#ƫ+*(%*!ƫ,.!/!*�!Čƫ3$%�$ƫ.!�((5ƫ/0�.0/ƫ3%0$ƫ-1�(%05ƫ,$+0+/Čƫ$�/ƫ,.+2!*ƫ0+ƫ#!*!.�0!ƫ)+.!ƫ
%*ġ,!./+*ƫ2%!3%*#/ċ

�(!�/!ƫ*+0!ƫ0$�0ƫ3!ƫ3%((ƫ*!! ƫ0+ƫ +ƫ/+)!ƫ�  %0%+*�(ƫ/0�#%*#ƫ�!"+.!ƫ�* ƫ 1.%*#ƫ+1.ƫ,$+0+ƫ/$++0ċƫ�2!.�((Čƫ3!ƫ3%((ƫ
*!! ƫ0+ƫ +ƫ/+)!ƫ !ġ�(100!.%*#ƫ�* ƫ/%),(%"5%*#ƫ0+ƫ)�'!ƫ+1.ƫ,$+0+/ƫ!2!*ƫ)+.!ƫ�,,!�(%*#ƫ0+ƫ�15!./ċƫ�+)!ƫ+"ƫ0$!ƫ
0%,/ƫ)�5ƫ/!!)ƫ�ƫ�%0ƫ!40.!)!Čƫ�10ƫ.!)!)�!.ƫ0$%/ƫ%/ƫ&1/0ƫ"+.ƫ0$!ƫ,$+0+ƫ/$++0ē

TIP: Invest in some baskets or storage  
containers that you can use to pick things 

up and store things quickly  
and easily before a showing.
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PHOTOGRAPHY (continued)

OVERALL 
đƫ�!"+.!ƫ0$!ƫ,$+0+ƫ/$++0Čƫ,(!�/!ƫ�$!�'ƫ0+ƫ)�'!ƫ/1.!ƫ�((ƫ(%#$0ƫ�1(�/ƫ�.!ƫ3+.'%*#ƫ 

đƫ�*!ƫ+"ƫ+1.ƫ+*#+%*#ƫ0$!)!/ƫ%/ƫ0+ƫ.!)+2!ƫ&1/0ƫ��+10ƫ!2!.50$%*#ƫ".+)ƫ0��(!ƫ0+,ƫ/1."��!/ċƫ�!ġ�(100!.ē

KITCHEN 
đƫ�!)+2!ƫ�()+/0ƫ!2!.50$%*#ƫ+ûƫ0$!ƫ�+1*0!.0+,/ƫ0+ƫ�.!�0!ƫ�/ƫ�(!�*ƫ�* ƫ/%),(!ƫ+"ƫ�*ƫ!*2%.+*)!*0ƫ�/ƫƫ ƫ
ƫ ,+//%�(!ċƫ�$%/ƫ%*�(1 !/ƫ.!)+2%*#ƫ�*5ƫ0+3!(ƫ.��'/Čƫ�+û!!ƫ)�'!./Čƫ'*%"!ƫ$+( !./Čƫ!0�ƫ0$�0ƫ�.!ƫ+* 
ƫ 5+1.ƫ�+1*0!.0+,/

đƫ�!)+2!ƫ�((ƫ)�#*!0/Čƫ,$+0+/Čƫ!0�ƫ".+)ƫ5+1.ƫ.!".%#!.�0+.ċƫ�'!ƫ/1.!ƫ0$�0ƫ0$!ƫ/%*'ƫ%/ƫ!),05ƫ�* ƫ�(!�*! ƫ

đƫ	"ƫ5+1ƫ$�2!ƫ#(�//ƫ���%*!0/Čƫ+.#�*%6!ƫ %/$!/ƫ�* ƫ0$%*#/ƫ0$�0ƫ�.!ƫ2%/%�(!

FAMILY ROOM

đƫ�(!�*ƫ+ûƫ�((ƫ!4�!//ƫ�++'/Čƫ)�#�6%*!/Čƫ�* ƫ*+*ġ!//!*0%�(ƫ !0�%(/ƫ".+)ƫ0��(!ƫ0+,/

đƫ�!)+2!ƫ�*5ƫ!4�!//ƫ,%((+3/ƫ+.ƫ0$.+3ƫ�+2!./ƫ".+)ƫ�$�%./ĥ/+"�/

BATHROOMS

đƫ�% !ƫ�((ƫ0++0$�.1/$!/Čƫ0++0$�.1/$ƫ$+( !./Čƫ0++0$,�/0!Čƫ)+10$3�/$Čƫ!0�ƫ0$�0ƫ%/ƫ+*ƫ5+1.ƫ��0$.++)ƫ2�*%0%!/ċƫƫ
ƫ ��0$.++)ƫ2�*%0%!/ƫ/$+1( ƫ�!ƫ!),05ƫ

đƫ	*ƫ)+/0ƫ��/!/Čƫ.!)+2!ƫ�((ƫ0+3!(/ƫ".+)ƫ0+3!(ƫ.��'/

đƫ�!)+2!ƫ�*5ƫ%0!)/Čƫ/1�$ƫ�/ƫ�  %0%+*�(ƫ0+%(!0ƫ,�,!.ƫ+.ƫ�%.ƫ".!/$!*!./Čƫ0$�0ƫ�.!ƫ+*ƫ0+,ƫ+"ƫ0+%(!0/

đƫ�10ƫ0+%(!0ƫ(% /ƫ +3*

BEDROOMS

đƫ�'!ƫ/1.!ƫ�! /ƫ�.!ƫ,!."!�0(5ƫ)� !ƫ�* ƫ/0.�%#$0!*! ƫ

đƫ�!)+2!ƫ!4�!//ƫ,%((+3/ƫ�* ƫ 12!0ƫ�+2!./

đƫ�(!�*ƫ+ûƫ0$!ƫ0+,/ƫ+"ƫ .!//!./ƫ/+ƫ0$�0ƫ0$!5ƫ�.!ƫ)+/0(5ƫ2���*0ƫƫ ƫ ƫ

đƫ�(!�*ƫ���!//+.%!/ƫ+ûƫ�! /% !ƫ0��(!/ƫĨ�++'/Čƫ,$+0+/Čƫ�(+�'/Čƫ!0�ĩ

MISCELLANEOUS

đƫ	"ƫ5+1ƫ$�2!ƫ�ƫ !/'ƫ+.ƫ$+)!ƫ+þ�!ƫ�.!�Čƫ,(!�/!ƫ !ġ�(100!.ċƫ	 !�((5Čƫ5+1ƫ3%((ƫ&1/0ƫ$�2!ƫ�ƫ !/'ƫ3%0$ƫ�ƫ�+),10!.ƫƫ
ƫ �* ƫ)�5�!ƫ�ƫ,.%*0!.ċƫ�((ƫ+0$!.ƫ,�,!.3+.'Čƫ)�%(Čƫ!0�ƫ/$+1( ƫ�!ƫ.!)+2! ċƫ

đƫ�+.ƫ'% /ƫ,(�5ƫ�.!�/Čƫ0!),+.�.%(5ƫ.!)+2!ƫ(�.#!ƫ0+5/ƫ0+ƫ!*��(!ƫ.++)/ƫ0+ƫ/!!)ƫ(�.#!.ċƫ	*ƫ�()+/0ƫ�((ƫ��/!/Čƫ3!ƫƫ
ƫ 3%((ƫ*+0ƫ�!ƫ0�'%*#ƫ,$+0+/ƫ+"ƫ�(+/!0/ƫĨ3%0$ƫ0$!ƫ!4�!,0%+*ƫ+"ƫ)�5�!ƫ0$!ƫ)�/0!.ƫ�! .++)ƫ�(+/!0ĩċƫ

đƫ	"ƫ5+1ƫ$�2!ƫ�1.0�%*/ƫ+.ƫ�(%* /Čƫ,(!�/!ƫ)�'!ƫ/1.!ƫ0$!5ƫ�.!ƫ�((ƫ�+*/%/0!*0(5ƫ+,!*ƫ/+ƫ0$�0ƫ0$!ƫ!40!.%+.ƫƫ ƫ
ƫ ,$+0+#.�,$5ƫ(++'/ƫ0$!ƫ�!/0ƫ0$�0ƫ%0ƫ��*ƫ�!ċ

DID YOU KNOW... 
A study by the Wall Street Journal  

found that homes with great photography 
received 61% more views online than  

competing homes?
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MLS INPUT AND ACTIVATE LISTING
Once we have completed the photography and I have the final files in my possession, I will complete the listing, 
including copy and photography, in the MLS. As soon as your MLS listing is activated, I will notify you so you 
are aware that your home is officially on the market.

SIGN AND LOCKBOX
As soon as your listing is activated in the MLS, I will be sure that a Nest Realty For Sale sign and a lockbox 
have been placed at your property. Lockboxes can only be accessed by licensed Realtors in our Association. 
Every time it’s opened, a log is created. This means I will be able to view a record of all your home’s showings 
including the agent’s, name, date, and the time of the showing.

MARKETING AND SYNDICATION BEGINS
Activating your listing in the MLS will begin the ‘syndication’ process. Syndication is when your home listing 
information is electronically sent (syndicated) to a variety of different digital channels. When you list your home 
with Nest, we take pride in ensuring that your home gains maximum exposure. These online channels include 
nestrealty.com, other co-operating brokerage web sites, and national/regional web portals like Zillow, Trulia, and 
realtor.com. Please understand that the full syndication process can take up to 3-4 days for your home to reach 
some of these web sites.
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ADDITIONAL DETAILS

SHOWINGS

We will coordinate with you to set up a showing schedule that works 
for you and your schedule. Our goal is to be as flexible as possible. 
Therefore, the more limitations we set on showings, the fewer we 
may receive.

When a showing request comes in, it is likely that the buyer’s agent 
will give you a window of 30-60 minutes as to when they will arrive. 
A time range is not uncommon since buyers are oftentimes touring 
multiple properties during the day.

It is very important to give the buyers and their agent time in the home by themselves. Buyers often can’t 
relax or don’t feel as though they can openly discuss the property if you are present. When a showing 
occurs, plan on being away from your home for the entirety of their viewing.

If you do have pets, it is best to remove them from the home or put them in crates during showings. 
Remember, you never know when a prospective buyer is going to be ‘The One.’ It is important to be ready 
for a showing by having your house picked up and as clean as possible.

FEEDBACK

Showing feedback is crucial to making decisions on our ongoing marketing and pricing strategy, so I will 
work hard to get feedback to you within 24-48 hours. 

HOME IMPROVEMENTS AND REPAIRS LIST

During the time period when you home is listed for sale, please run any planned improvements or changes 
by me prior to undertaking them. It is important that I can address any in-progress construction projects or 
alterations to prospective buyers prior to showings. In addition, I will give you feedback as to whether it is a 
wise project to undertake at this time. 

If you notice an issue with your property while it is on the market, please let me know. In most cases it’s 
going to make sense to get any problems or potential problems fixed as soon as possible. If it’s something 
that may be obvious to the buyer, then it’s important that I communicate the issue and plans for repair to 
the buyer’s agent in advance of showings. Please keep track of any invoices once these repairs or changes  
are completed.

THANK YOU

Thanks again for your trust in me to sell your home. I can assure you that I will be working  
hard to get your home sold. If you have any questions at all during this process, please do not  
hesitate to call or email.

TIP: Natural light can make a big difference. 

Take a moment to open blinds  
and curtains to showcase your home!


